
 

 

At a Car Dealership 

I work at a car dealership, and my job is selling cars to adults. I like my job because I meet many 
different people every day. Some customers come to buy their first car, and some want to change 
their old one. Every person has a different story and a different need. 

I usually start my day early. First, I check the cars in the showroom. I clean them and make sure 
everything looks good. A clean car makes a good first impression. Then I wait for customers to 
come. When someone enters the dealership, I greet them politely and ask how I can help. 

Many customers ask about price first. I explain the price clearly and talk about payment options. 
Some people want to pay in cash, and some want monthly payments. I try to explain everything in 
a simple way because buying a car is a big decision. People want to feel safe and comfortable. 

After that, I talk about the car details. I explain the engine, fuel type, and fuel consumption. Adults 
usually care about fuel cost and maintenance. If the car is good for family use, I also explain the 
size and safety features. When customers listen carefully, I feel happy because they trust me. 

Test drives are an important part of my job. I go with the customer and answer questions during 
the drive. Some people feel excited, and some feel nervous. I stay calm and friendly. My goal is not 
only to sell a car but also to help people choose the right one. 

Sometimes customers are not ready to buy. They want to think or compare prices. This is normal. 
I do not push them. I tell them they can come back anytime. Being patient is very important in this 
job. 

At the end of the day, I feel tired but satisfied. When I sell a car, I feel proud because I help 
someone make an important choice. Working at a car dealership teaches me communication, 
patience, and honesty. For adults, trust is the most important thing, and I always try to keep that 
trust. 

 

 

 

 

 

 

Words – Kelimeler 



 

 


